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Account Manager Wanted 

We are

Toucan is a marketing company that combines the best of creative thinking with an unequalled drive to make it happen. We offer services in: brand planning, promotions, advertising & design, packaging, marketing communication and new media. For a more detailed account of the company, please view our website – www.toucan.co.uk
We need 

We require a confident, hands-on Account Manager with a proven track record to complement our existing team. You will be required to develop and execute strategic promotional solutions and support them with sound project management skills.

You are

You should have at least 2 - 3 year’s SP experience from either client or agency side, with a nose for business development and a flair for creativity.

You have a bubbly personality with bags of enthusiasm. You are flexible, organised and your prioritisation skills are well developed. You have an ability to work well under pressure and managing several projects at once comes as second nature. 

We offer 

A great opportunity to join a well-established company and to work in fun and challenging environment.

We offer a competitive salary, plus 4 weeks holiday p.a. (20 working days pro rata) plus your birthday. The company is normally closed between Christmas and New Year and this is not deducted from your allocation. 

Profile of role 

To support your line manager in the performance and direction of a portfolio of FMCG accounts, with a particular emphasis on maximising GP through existing revenue streams, whilst delivering the clients business and commercial objectives.:

A. Client Responsibilities

1. To effectively and efficiently manage projects briefed by existing clients 

2. To fully service their business requirements and maximise any gross profit opportunities


Tasks:



Interrogate and question received briefs


Highlight any issues (e.g. budget vs. objectives) with your line manager 


Manage the development and preparation of timely proposals that achieve client objectives


Attending brainstorming sessions, distil ideas and manage the creative process, liaising with designers 


Manage costs & GP


Present to clients as necessary

B. Business Development Responsibilities 

1. With your line manager, to increase revenue and profit from existing accounts by identifying new business opportunities and turning into live projects

2. To support the client services team in seeking out and developing new business accounts


Tasks:


Identify potential opportunities 


Manage the development and preparation of proposals


Present to clients as and when necessary


Prepare and review account team forecasts with line manager 


To ensure account budgets are met

If you would like to be considered, please send your CV with a covering letter to:

Sam Lepore

Toucan
25 Northcote Road

London

SW11 1NJ

Or alternatively email: jobs@toucan.co.uk

